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Your Music, Your Dream

You picked up that guitar, stepped behind the drum
kit, or stepped up to the mic because you had
something to say - something to share with the
world.

The thrill of creating, the rush of performing, and
the dream of making a living through music is what
drives you forward. Every rehearsal, every late
night, every show. You’re building something bigger
than yourself.

You dream of hearing your song on the radio, seeing
the crowd sing your lyrics back to you, and knowing
your music made an impact.

This is what you were born to do.

But as every working musician learns, the music
business isn’t always in tune with your dream.

While your music flows freely, money doesn’t
always work the same way.

Navigating the financial side of your career and
balancing creativity with stability can be one of the
hardest parts of keeping the dream alive.



The Financial
Realities of the
Music Industry



Finding A Balance

For musicians, the thrill of creating music and performing live
iIs what drives the dream. But behind the excitement of
touring, recording, and releasing albums lies a financial
reality that many artists struggle to navigate. From
fluctuating income to expensive projects, the money side of
the music business can feel like a constant battle.

Unlike a 9-to-5 job, income for musicians is anything but
steady. Some months, you’re cashing in from a string of
successful shows or a solid merchandise run. Other times, it
might be weeks or months between paychecks. Even
royalties from streaming services can be unpredictable and
often underwhelming. This rollercoaster of income makes it
difficult to budget, plan ahead, or feel financially secure.

At the same time, success in the music industry often
demands significant upfront investments. Touring costs can
pile up quickly - transportation, lodging, equipment, crew,
and venue fees all need to be paid before the first ticket is
sold. Recording an album is no small feat either, with studio
time, producers, mixing, mastering, and session musicians
all requiring cash long before you see any return. And
getting your music in front of the right audience often means
spending on marketing, PR campaigns, social media content
and more.

For many, the answer is a record label advance. On paper, it
sounds like a lifeline - money upfront to fund your next
album, music video or tour. In reality, it often functions more
like a loan. That advance isn’t free money; it’s recoupable.
Every dollar you earn from sales, streaming, or merchandise
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often goes toward paying back the label before you see
real profits. Plus, label deals frequently come with creative
and contractual strings that limit your freedom.

But what happens when the momentum slows down or
stops altogether?

What if the gigs dry up, the album underperforms, or life
takes you off the road for a while?

The music industry is full of highs and lows, and while the
highs can be incredible, the lows can be devastating if
you’re not prepared.

When the music slows down, will you have the financial
stability to keep your dream alive, or will you be forced to
give it up?




When the Music
Slows Down



Prepare For Cycles

Bands break up. Tours get canceled. Personal lives change.
The truth is, most bands don’t stay on top forever. When the
gigs slow down, many musicians find themselves with little
to fall back on. The money they made during the high points
Is often spent, and traditional retirement savings can feel like
an impossible goal when your income is inconsistent.

If you’ve ever felt the pressure of scraping together funds
for a tour, or worried about what happens when the crowds
thin out, you’re not alone. These are the financial realities
musicians face every day. But what if there were a better
way to manage your money - a system designed to help you
fund your career, smooth out the ups and downs, and build a
future beyond the stage?

That’s exactly what the Infinite Banking Concept (IBC) can
offer. In the next section, I'll show you how this powerful
system can help you take control of your finances, both
today and in the future.

What Would You Like Your Money to Do?

Every musician has a vision for their future, both on stage
and off. Whether it’s funding the next album, keeping the
tour rolling, or setting up a comfortable life when the gigs
slow down, your money should work as hard as you do.

So let’s flip that. Instead of thinking about what you’ve been
told to do with your money, ask yourself what you actually
want it to do.
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What Would You Actually Want Your Money to Do?

Forget the jargon for a second.

If you had a system that truly
worked for you, not your bank, not
your broker, what would you want
it to do?

Would you want your money to:

Keep growing, even while you are using it to fund a tour,
record an EP, or get back on your feet?

Be guaranteed to grow, no matter what happens in the
economy or your gig schedule?

Be available when that next big opportunity or
emergency shows up?

Be income tax free when you need to use it, not taxed
like a paycheck?

Be protected from market crashes, slow months, or
that one bad year?

Help you build something long term, while still letting
you use it now?

Be there when you are ready to slow down, change
lanes, or walk away from the road?

Create legacy, something you can leave behind for your
family or reinvest into the next generation of artists?

If that sounds more aligned with your goals than a
savings account or a retirement plan you barely
understand, then the Infinite Banking Concept might be
the system you have been waiting for.



What Is the Infinite
Banking Concept”




A Financial Foundation

The Infinite Banking Concept is a strategy designed to give
you control over your money by changing the way you think
about financing your life and career. Instead of depending on
banks, credit cards, or record label advances to fund your
projects, IBC allows you to become your own banker.

At its core, IBC is about regaining control over the
banking function in your life. Every time you take out a
bank loan, swipe a credit card, or accept a record label
advance, you are giving up control of your money. You're
paying interest to someone else and following their terms.
Over time, that interest and loss of control drains your
potential wealth.

With IBC, you start to reverse that cycle. You build up a pool
of money that you control. You can borrow from it to fund
your music career, whether that’s paying for a tour, buying
new equipment, or covering studio costs, and when you
repay what you borrowed, you’re paying yourself back, not a
bank or a label. The best part? Your money continues to
grow even while you’re using it.

This approach creates what’s called financial velocity - your
money is always moving, working for you in multiple ways at
once. You’re not just spending and starting over from zero
after every project. Instead, you’re building long-term
momentum - recycling and reusing your money while it
continues to grow.

Ultimately, IBC is about more than just funding your next
album or tour. It’s about building a financial system that can
support you through every stage of your career and beyond,
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into retirement, family life, or other creative ventures. It’s a
system that can create lasting wealth for you and your loved
ones, long after the final encore.

Why This Works for Musicians

Let’s be real. Your financial world does not look like
someone working a predictable 9-to-5 job.

Your income is not consistent. Gigs come and go. Some
months are flush, others are tight. And traditional financial
advice rarely fits the way you actually live and work.

That is why you need a system that:

e Gives you access to money when you need it, without
penalties or red tape.

e Keeps growing, even during slow seasons or when you
are using it.

e Adapts to your career, whether you are headlining
festivals or taking time to reset.

¢ Helps you build long-term stability, while still fueling your
next creative move.

Infinite Banking meets those needs — not by giving you
another place to store your money, but by giving you a way
to put it to work. It is about having a financial rhythm that
flows with the highs and lows of your music career, without
locking you out or slowing you down.

This is not a savings account you forget about or a
retirement plan you cannot touch. It is a living, breathing
system that supports your goals now and in the future.

IBC gives you a solid financial foundation, so you can
focus on your music, your career, and your future.
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The Vehicle That Powers
Infinite Banking

So, how does the Infinite Banking Concept actually work in
practice? What is the financial tool that makes this possible?

Before | explain how this tool works, let’s be clear on what it
is NOT. This is not an investment product like a traditional
retirement account, stocks, or mutual funds. It is not about
chasing market returns or hoping for the next big win in the
markets.

The Infinite Banking Concept is built on certainty, through
guaranteed growth and long-term stability, providing you
with capital you can access when you need it, no matter
what the markets are doing.

At the core of IBC is something you might not expect - a
specially designed whole life insurance policy.

When you open a whole life policy, you commit to paying
premiums over time. A portion of those premiums goes
toward buying a death benefit, which is the insurance
component. But the way we design these policies, a large
portion is also directed toward building something called
cash value — a living, growing financial asset that belongs
to you. This cash value builds over time, and you are allowed
to borrow against it whenever you choose, without applying
or qualifying like you would with a bank. It becomes your
personal source of funding — one that keeps growing even
while you're using it.
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Now, before you tune out because you heard “life
insurance,” hear me out. This is not the kind of policy your
parents bought to just cover funeral costs. This is a
financial system designed to give you access to cash,
long-term growth, and control over your money.

Properly Structured for Maximum Cash Value

These policies are built differently than typical life
insurance. They are structured to:

e Minimize insurance costs and maximize cash value,
meaning more of your money becomes available for
you to use.

e Give you access to funds quickly, and even during the
first year of the policy.

e Ensure guaranteed growth every single vyear,
regardless of what’s happening with the economy,
streaming platforms, or ticket sales.

Dividend-Paying from a Mutual Insurance Carrier

The policies used for IBC come from mutual insurance
companies. These companies are not publicly traded and
are owned by their policyholders. That means, instead of
profits going to outside shareholders, they are shared with
you in the form of dividends.

While dividends are not guaranteed, many top mutual
insurance companies have been paying them consistently
for over 100 years, through wars, recessions, and stock
market crashes.

These dividends can:
e Be used to buy additional coverage, which increases
your cash value and death benefit.
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¢ Be left to accumulate interest, further growing your
cash value.

e Be used to reduce your premiums if you need flexibility
in your payments.

This ownership structure is what sets these policies apart...
they are designed to benefit you, not Wall Street.

Accessing Your Money Without Interrupting Growth

This is where things get exciting, and why this is such a
powerful system for musicians. rr ——

When you need money to fund a tour,
record an album, upgrade your gear,
or handle an emergency, you don’t
have to withdraw your cash value like
you would from a savings account.
Instead, you borrow against it.

Your death benefit acts as collateral, and the insurance
company gives you a policy loan. This allows your cash
value to continue growing, uninterrupted, while you use the
borrowed funds to cover expenses or seize new
opportunities. Unlike withdrawing from a traditional savings
account, your money stays at work, even while you’re
using it elsewhere.

To see the difference, let’s compare it to a high-yield
savings account earning 6% interest.

Say you have $50,000 in that account. If you withdraw
$30,000 to fund a tour, only $20,000 remains to earn that
6% interest.
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With a properly structured whole life policy, your entire
$50,000 continues to grow, even if you take a $30,000
policy loan against it.

The policy grows as if the money never left.
That is the power of uninterrupted compounding.
This flexibility is what makes IBC so powerful—it lets you

use your money today while continuing to build wealth for
the future.

17



How IBC Delivers



How Infinite Banking
Delivers Its Benefits

Now that you understand how this system works, let’s look
at how it delivers the benefits you want and how musicians
are using it in real life.

Grows uninterrupted, even while in use elsewhere.

When you borrow against your cash value, your money
never leaves the policy, it continues earning guaranteed
growth and dividends, even while you use it to fund a tour
or buy new equipment.

Unstructured Loans.

Unlike bank loans, policy loans don’t come with fixed
repayment schedules. You control when and how you
repay, making it ideal for musicians whose income can
fluctuate through the years.

The Infinite Banking Concept is not just
afinancial idea-itis a process that
gives you control over your money
while unlocking powerful benefits

specifically for those in the music and

entertainment industry.
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Provides guaranteed growth.

Whole life insurance policies are built on guaranteed cash
value increases every year, regardless of the economy,
ticket sales, or streaming trends. You can rely on this
growth year over year.

Income tax-free.

Policy loans are not considered taxable income, and the
death benefit is tax-free to your family. This can offer both
short-term flexibility and long-term tax advantages.

Stays safe from investment busts.
Unlike risky investments or depending on fluctuating royalty
checks, whole life policies are not tied to the stock market.
Your cash value grows steadily, regardless of what’s
happening in the broader economy.

Gives you ready access when you need it.

You can borrow against your cash value at any time without
credit checks, waiting periods, or label approval. You decide
when and how you use your money.

Grows in multiple ways at once.

Your cash value earns dividends and guaranteed growth,
even when you borrow against it. It’s like having your money
work on stage and backstage at the same time.

Can be used now and to retire with later.

You can access your cash value throughout your career to
fund your music journey, but it can also serve as a source of
income later when you step away from the spotlight.

Creates generational wealth.
The death benefit ensures your loved ones receive a tax-
free payout, providing security and passing wealth to the

next generation.
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It’s important to remember that, like your music career, this
system builds over time. The more you fund your policy and
use it, the stronger it becomes, providing greater flexibility,
bigger opportunities, and long-term security.

A

IBC is notjust a financial tool. It’s a system designed
to support your career today, provide security
through the slow times, and build wealth that lasts
beyond your final encore.
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You Can Start Where You Are

One of the biggest myths about the Infinite Banking Concept
is that it’s only for the wealthy. That you need to be a
millionaire, or already financially stable, to make it work.

That’s not true.

Like learning an instrument or building a fanbase, Infinite
Banking is about consistency, not perfection. You don’t need
to wait until you “make it.” In fact, the earlier you start, the
better the system works over time.

Whether you're:
¢ Gigging on weekends while holding down a day job
e Just getting your first checks from streaming royalties
¢ Playing regional shows and reinvesting every dollar
e Or crushing it on tour with sold-out crowds...

You can design a policy that fits your situation right now and
build it to grow with your career.

The point isn’t to copy someone else’s plan. It’s to create a
system that supports your life, your music, and your future.
Even small steps now can become massive leverage later.

Start where you are.
Grow from there.
That’s the rhythm of Infinite Banking.

22



The Case Studies

One Concept.
Unlimited
Possibilities.




One More Thing Before We Jump Into the Case Studies

As we walk through the examples ahead, it is important to
remember that not all policies are created equal.

Every person’s situation is different. Some musicians want
early access to capital, others are focused on long-term
growth or retirement income, and many want a flexible mix
of both.

Each policy can be structured in a unique way to match the
goals of the person using it. That is why no two plans are
exactly the same.

The case studies in this book are real-world examples to
show you what is possible. When it is your turn, your policy
will be built around your needs, your timeline, and your
career.
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Case Studly:
Keeping the
Profits



How a Band Funded Their
Tour Using IBC

A 4-piece indie rock band was gearing up for their biggest
tour yet - a 25-stop run across the country. The upfront
costs were estimated at $60,000, covering:

e Tour bus rental

¢ Gas and travel expenses
e Crew wages

¢ Merchandise production
e Venue deposits

¢ Lodging and food

The band had an offer from their label for a $60,000
advance to cover these costs. However, under the terms of
their contract, 100% of their streaming royalties and 25% of
their touring profits would go toward recouping this advance
before they’d see any personal profit.

Understanding Label Recoupment

It’'s important to understand how
recoupment works under a typical
record label deal.

The band’s royalty rate is often 15%,
meaning for every $1 earned from music
sales or streaming, the band receives
only $0.15. The label keeps the other
$0.85.

Until the advance is repaid in full, the band’s entire 15% share
is withheld. This means it takes roughly $400,000 in music
sales to repay a $60,000 advance.
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The Numbers Reality

Not only would the $60,000 advance need to be fully repaid
from album royalties, typically at just 15% per dollar earned,
but the band would also forfeit 25% of their tour profits
under a 360 deal until the advance was recouped.

To break even on the $60,000 advance, the band’s music
would need to generate $400,000 in revenue because only
their 15% share goes toward repaying the advance.

Meanwhile, the label would collect the other 85% from every
sale, earning money the entire time, even while the band
saw none of it.

On top of that, if the band profited $100,000 from a tour,
$25,000 (25%) would be taken by the label, and only that
$25,000 would chip away at the $60,000 advance balance.
Even after a successful tour, the band could still owe
$35,000, and future tours would continue to pay the label
first, until every dollar of the advance was repaid.
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The IBC Solution

The band’s lead singer had been funding a properly
structured whole life insurance policy using the Infinite
Banking Concept, contributing $10,000 per year. By year
seven, he had built up more than $60,000 in available cash
value and proposed using a policy loan to fund the tour.

It wasn’t money locked away like traditional savings or
retirement accounts. He could access it anytime, for any
reason. In fact, in earlier years, that same policy could have
been used to handle emergencies, replace gear, or fund
smaller projects. It’s his choice!

But this time, the band went big, using a $60,000 policy loan
to cover all their touring costs, without label strings
attached, no recoupment, and total flexibility.

The Results

e Tour Profits Stayed with the Band - They kept 100% of
profits instead of giving up 25% to the label.

¢ No Strings or Pressure - One canceled venue didn’t
derail their cash flow. They adjusted repayment on their
own terms.

« Money Still Growing — Even while the $60,000 was out
funding the tour, the full cash value continued growing
inside the policy.

e Long-Term Financial Power - The policy was just
getting started. Every year, it became a stronger
financial engine they could rely on again and again.
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The Numbers

Annual Cummulative Total Cash

Year . . Notes
Premium Premiums Value
1 $10,000 $10,000 $7.408 Initial
funding
2 $10,000 $20,000 $16375  Morecapital
access
3 $10,000 $30,000 $25809 ~ couldfund
basic needs
4 $10,000 $40,000 $35,758 |deal for
emergenmes
5 $10,000 $50,000 $46,264 Building
reserves
6 $10,000 $60,000 $58,064 Near
breakeven
$60K loan
7 $10,000 $70,000 $69,773 taken for
tour
Loan
8 $10,000 $80,000 $82,370  repayment
possible
9 $10,000 $90,000 $95,832 ~ Growingtax-

free savings

Solid long-

10 $10,000 $100,000 $107,925
term value



Understanding the Policy’s Growth Over Time

This table shows how the policy’s cash value builds year by
year, even while the band is still contributing premiums.

By Year 7, the policy has accumulated $69,773 available to
borrow against. That’s where the $60,000 tour loan came
from in the case study.

But here’s what’s often overlooked:

The policy wasn’t just useful in Year 7. Previous years also
had available funds, which could have been used for gear
upgrades, a small EP release, unforeseen expenses, or
shorter tour runs, then replenished over time.

Even after borrowing, the policy continues to grow,
creating a cycle of accessible, uninterrupted capital. This
is what makes Infinite Banking different from traditional
savings or investment tools. It doesn’t pause your progress,
it fuels it.
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The Financial Comparison

Label Advance

IBC Policy Loan

Amount Borrowed: $60,000

Amount Borrowed: $60,000

Repayment: 100% of band’s
15% royalty share + 25% tour
profits

Repayment: On the band’s
schedule

Recoupment Math: $400,000
in music sales required to
repay $60,000 advance

Loan Interest Estimate:
$3,000/year (5%) if paid over
time

$60,000 recouped from
royalties + potentially tens of
thousands in tour profits

Estimated Total Cost to Band:

Estimated Total Cost to Band:

~$63,000 if repaid over 1 year
(loan + interest), but band
keeps 100% of profits

Label Profits: Earns
$340,000+ during
recoupment while artist earns

$0

Band’s Growth: Cash value
continues to grow even while
using the $60,000
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The Bigger Picture

This experience changed how the band thought about
financing their career. By using the Infinite Banking Concept,
they were no longer at the mercy of a record label to fund
their tours and projects.

They realized that by controlling their own capital, they
could invest in their music without sacrificing their future
earnings.

Instead of spending years recouping advances and losing
profits to label contracts, they now had a financial system
that worked for them, not against them.

With each successful tour, their cash value grew stronger,
and they were able to fund their music without relying on
outside lenders ever again.

For the first time, they weren’t just making music, they were
building real financial freedom.
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Case Studly:
Starting Small



How An Artist Built Financial
Momentum with IBC

Alex is a 25 year old singer-songwriter trying to break into
the music industry. They work part-time at a coffee shop to
cover rent, while spending nights playing at open mics and
small gigs. The dream is to release their first EP and start
performing regularly, but money is tight. Recording a basic
EP would cost around $3,000, and upgrading to better
equipment for live shows would require another $1,500.

Without much income from music yet, Alex’s options were
fairly limited:
¢ Credit cards - Risking debt with high-interest rates.
e Personal loan - Requiring a credit check and fixed
payments.
¢ Saving slowly — Which could delay progress for years.

The IBC Solution

Alex, now 25, committed to putting away $3,600 per year
into a properly structured whole life insurance policy. While
that might seem like a lot for an emerging artist, it was
simply money that would’ve otherwise gone toward
piecemeal savings, credit card payments, or ad-hoc
business expenses.

By Year 2, the policy had already built $5,668 in guaranteed
cash value. That gave Alex the confidence to move forward
with a major career milestone: recording a debut EP and
upgrading key equipment, a $4,500 investment. Rather than
turning to high-interest debt or begging for funding, Alex
used a policy loan from the life insurance contract.
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That loan didn't drain the cash value. The full $5,668
continued growing as if it were never touched, and Alex
began repaying the loan slowly as new gig income came in.
In the meantime, Alex retained full control over the terms
and repayment, without pressure from outside lenders.

Each year that followed, the policy continued to grow, with
more cash value available, more flexibility, and more long-
term peace of mind.

This wasn’t just a one-time boost. Alex had built a personal
financial system - one that would be there for the next tour,
the next investment, and the next phase of a lifelong career
in music.

The Results

» Early Access to Cash - Alex accessed $4,500 in Year 2
for real career needs, while still growing the full value of
the policy.

e Ongoing Growth - The policy’s cash value grew every
year, reaching $38,794 by Year 10, all without market
risk or interrupted growth.

e No Permission Needed - No applications, no credit
checks, no delays. Alex borrowed against the policy on
his own terms.

e Peace of Mind - Emergencies and opportunities could
now be met with confidence, not financial fear.
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The Numbers

Year

1

10

Annual
Premium

$3,600

$3,600

$3,600

$3,600

$3,600

$3,600

$3,600

$3,600

$3,600

$3,600

Cummulative
Premiums

$3,600

$7,200

$10,800

$14,400

$18,000

$21,600

$25,200

$28,800

$32,400

$36,000

Total Cash

Value

$2,389

$5,668

$9,024

$12,424

$16,202

$20,287

$24,530

$28,983

$33,713

$38,794

Notes

Initial
funding

$4,500 loan
taken

Optional
funding

Ideal for
emergencies

Strong
reserves

Near
breakeven

Continues to
grow

Cash value
exceed
outlay

Growing tax-
free

Solid long-
term value
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Understanding the Policy’s Growth Over Time

You'll notice that by Year 8, Alex has more in cash value
than he’s paid in premiums. That crossover point gets earlier
and earlier the younger someone starts. While the early
years build slower, the long-term benefits are substantial.

Even more important, the policy’s growth is uninterrupted,
even while money is being used elsewhere. In Alex’s case,
he accessed $4,500 in Year 2 to fund his EP and new gear
and his system kept growing.

This kind of flexibility can be a game changer for artists with
inconsistent income. It’s a financial system that builds
strength year after year, supporting both short-term goals
and long-term freedom.

And as he goes through life, he will accumulate over a
quarter of a million dollars in cash value by retirement, and
he will have paid less than $100,000 in premiums throughout
his entire life.

The spread? Income-tax free, because they’ll stay inside his
policy, and only be accessed as policy loans - and the IRS
does not tax on loans.
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The Financial Comparison

Credit Card Debt

IBC Policy Loan

$2,500 borrowed at 22%
interest

$2,500 policy loan at 5%
interest

Rigid monthly payments

Flexible repayment on Alex’s
schedule

Ongoing interest payments to
the bank

Repaying themselves into
their policy

No financial growth

Cash value keeps growing
while in use

The Bigger Picture

Starting small allowed Alex to build momentum early in his
career. The IBC system grew with him, giving him a
financial foundation that would support future recordings,
tours, and even life beyond music.
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Case Studly:
Investing iIn Gear



How A Guitarist Upgraded
Without Debt

Chris is a 28 year old lead guitarist in an up-and-coming rock
band. As the group began booking bigger shows and
drawing larger crowds, it became clear that his current gear
was holding him back. His amp and pedal setup had worked
for years, but now he needed a cleaner, more powerful
sound to match the band's growing presence.

Upgrading to a high-quality amp, new pedals, and a custom
guitar would cost around $6,500. Chris considered his
options. He could swipe a credit card with a 24% interest
rate, take out a personal loan with fixed payments, or drain
his emergency savings — none of which felt right.

The IBC Solution

A few years earlier, Chris had started funding a properly
structured whole life insurance policy at $5,000 per year. By
the time he was 32, the policy had built up over $23,000 in
gross cash value.

When the time came to invest in new gear, Chris borrowed
$6,500 from his policy — no loan applications, no credit
checks, and no delays.

Even better, the full $23,238 of cash value stayed in the
policy, continuing to grow without interruption. His money
remained at work while he used the borrowed funds to
elevate his sound and secure higher-paying gigs.

Chris repaid the loan on his own terms as the band’s income
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increased. What started as a tool to fund new gear became
a financial system he could use again and again, building
momentum while giving him control and flexibility along the
way.

The Results

Upgraded Gear, Upgraded Gigs - Chris’s sound improved,
which led to better bookings, more merch sales, and
stronger fan engagement.

Avoided High-Interest Debt - No 24% interest on a credit
card. Just simple access to capital, on his own terms.

Cash Value Still Growing - Even while the $6,500 loan was
in use, the full $23,238 continued earning dividends and
guaranteed growth.

Built-in Safety Net - When Chris faced an unexpected car
repair later that year, his cash value was still there, available,
growing, and ready if needed.
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The Numbers

Annual Cummulative Total Cash

Year . K Notes
Premium Premiums Value
Initial
1 5000 5000 3504 .
funding
Emergency
2 5000 10000 8202
fund
3 5000 15000 13004 Cash value
growing
4 5000 20000 17929 Solid
momentum
5 5000 25000 23238 Loan taken
6 5000 30000 28824 Nearing
breakeven
7 5000 35000 34695 Cash value
growing
8 5000 40000 40773 Crossover
happens
9 5000 45000 47061 Strong
growth
10 5000 50000 53692 Growth
rest of life
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Understanding the Policy’s Growth Over Time

At first glance, Chris’s policy had built just over $23,000 in
value after five years of $5,000 contributions - a total of
$25,000 paid in. But here’s what makes that meaningful:

That $23,000 wasn’t sitting in a savings account, slowly
losing value to inflation. It was growing every year with
guaranteed increases and potential dividends inside a
system designed for long-term use and flexibility. And if he
had to access the cash value along the way, no problem!
The gross cash value would still be growing, even while he’s
borrowed against it.

Unlike a bank account, Chris didn’t have to drain his savings
to use the money. He borrowed $6,500 while the full
$23,238 stayed in the policy, earning uninterrupted growth
the entire time.

Even better? Just a few years later, the policy’s cash value
would exceed what Chris had put in. That’s the crossover
point, and it gets earlier the younger you start.

The longer Chris funds his system, the stronger it becomes.
He can use it again and again:

e For new gear,

e Touring expenses,

e Business investments,

¢ Or unexpected life events.

All while his money continues to grow in the background,
safe from market crashes, accessible without penalties, and

tax-advantaged.

And if Chris continues contributing over time, by retirement
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he’ll have built over $250,000 in cash value, all from a
policy he started with small, consistent contributions in his
20s. That money can be accessed income tax-free through
policy loans, giving Chris the option to slow down touring,
launch a studio, or simply enjoy a financially confident future.
This is what it means to be your own banker: funding
today’s dreams while building tomorrow’s freedom.

The Financial Comparison

Credit Card Debt IBC Policy Loan
$6,500 borrowed at 24% $6,500 policy loan at 5%
interest interest

Flexible repayment on Chris’s

High minimum payments schedule

Ongoing interest to the bank Paid back into their system

No financial growth Cash value grows while in use

The Bigger Picture

Upgrading equipment is a critical step for any serious
musician, but financing it the right way matters. With IBC,
Chris didn’t just get the gear, they kept their money working
and built financial stability that will support their career’s next
big leap.
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Case Studly:
Safety Net



How A Bassist Created
Safety When Gigs Stopped

Taylor is a 38-year-old bassist in a regional touring band. Life
on the road is always in motion, but during the winter months
the band takes a break to reset, write new material, and
prepare for the next tour. For Taylor, those off months also
mean no incoming paychecks, even while life’s regular
expenses continue: mortgage, groceries, bills, and the
unexpected.

At 42, just before the winter downtime, Taylor’s car broke
down. The repair cost $3,200. On top of that, he still had to
cover his family’s expenses, including two months of
mortgage payments, utilities, and basic living costs for his
wife and their two-year-old son. Total needed: around
$9,000. That used to mean stress, credit cards, or awkward
conversations with relatives.

But not anymore.

The IBC Solution

Four years earlier, Taylor had started a $15,000 per year
properly structured whole life insurance policy using the
Infinite Banking Concept. At the time of the winter break, his
policy had already accumulated $53,673 in cash value.

Taylor took a policy loan of $9,000, without a credit check,
application, or bank approval. His cash value remained fully
intact and continued to grow, because with Infinite Banking,
loans are borrowed against the policy, not from it.
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He used the funds to:
e Fix his vehicle
e Cover two months of mortgage, utilities, groceries, and
bills
e Support his family without missing a beat

Once the spring tour season kicked off, Taylor began paying
the loan back on his own schedule, with no late fees, no
penalties, and no outside pressure.

The Results

Kept the family stable - Taylor avoided panic-mode
planning and protected his household during a time of no
income.

Avoided high-interest debt - No credit cards, no loan
applications, and no awkward family asks.

Cash value still grew - Even while the $9,000 loan was in
use, Taylor’s full $53,673 continued earning dividends and
compounding.

Total control - Taylor set the terms, the pace, and the
repayment schedule, giving him confidence and clarity
during an otherwise stressful season.
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the Numbers

Year

10

Annual
Premium

$15,000

$15,000

$15,000

$15,000

$15,000

$15,000

$15,000

$15,000

$15,000

$15,000

Cummulative
Premiums

$15,000

$30,000

$45,000

$60,000

$75,000

$90,000

$105,000

$120,000

$135,000

$150,000

Total Cash Notes
Value
Initial
10,086
$10, funding
$24.153 Building
early value
System
$38,780 gaining
strength
Loan:
53,673
$53, $9,000
$69.768 Growth &
repayment
$87.115 Nearing
breakeven

$105,196 Growing

$124,233 Cash value
Crossover
Stron
$144,263 g
reserves
Long-term
$165,031  growthin
motion
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Understanding the Policy’s Growth Over Time

When Taylor borrowed $9,000 from his policy in Year 4, he
didn’t disrupt its momentum. His full $53,673 in cash value
kept growing as if the money never left.

That’s the power of the Infinite Banking Concept.

With most financial tools, once you use the money, it’s
gone. You spend it, and you lose the opportunity for it to
keep working for you. But in Taylor’s case, the cash value
remained intact, compounding uninterrupted while he used
the borrowed funds to support his family.

There’s no other financial vehicle that offers this kind of dual
benefit, access and growth at the same time.

And this isn’t just a one-time advantage. Every year,
Taylor’s policy grows stronger. More value. More options.
More confidence. Whether he needs to borrow again for
another life event, cover a slow season, or eventually create
retirement income, the system is already working behind the
scenes to support it.

This is what it looks like to build long-term financial
control, one premium, one opportunity at a time.
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The Financial Comparison

Credit Card Debt

IBC Policy Loan

Credit card at 24% APR

Policy loan at 5% interest

Minimum monthly payments

Flexible repayment on
Taylor’s terms

Stress and strain

Confidence and control

No financial growth

Cash value keeps growing

Outside approval needed

Taylor’s system, Taylor’s
rules

The Bigger Picture

Taylor realized that IBC wasn’t just a financial tool for touring
- it was a safety net for his family’s future. With a wife and
young son to support, having access to cash during slow
times brought peace of mind. Taylor now felt confident
knowing he could support his family, handle emergencies,
and continue growing his career, without relying on credit

cards or outside loans.
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Case Studly:
Funding Life After
the Road




How A Drummer
Transitioned To Retirement

Jamie got his start behind the drum kit at 25, touring with a
nationally known rock band. By 30, the group had taken off,
and so had Jamie’s income. Like many musicians, he had no
401(k), IRA, or formal retirement plan. His focus was
completely on the music.

Two decades on the road took their toll. Years of late nights,
travel, and the wear of touring began to affect Jamie’s
health, and he was no longer insurable due to underlying
conditions. Physically and emotionally, the road was getting
harder. By 55, Jamie was ready to step away and pursue a
new dream — launching a music production company in his
hometown.

The IBC Solution
At 35, during his peak earning years, Jamie made a pivotal
decision. He opened a properly structured whole life
insurance policy designed for Infinite Banking and
committed:

e $100,000 per year for the first 10 years (ages 35-44)

e $35,000 per year for the next 10 years, then reducing

even more through age 65

This strategy let him turn his peak earnings into a financial
system that would keep building even after the touring
slowed down.

By 55, Jamie had $2,314,785 in accessible cash value. He
used it to launch his production company — no debt, no
banks, no giving up ownership.
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By 65, his policy had grown to $3,315,030, and he began
drawing $200,000 per year in tax-free retirement income
through policy loans. The system he started in his 30s gave
him the confidence to step off the road and into his next
chapter, with complete control of his financial future.

The Results

Banked His Peak Years - Jamie used his strongest income
years to build long-term options.

Funded His Own Company - At 55, he launched a
production company without the need for outside investors
or credit lines.

Created Retirement Income - Starting at 65, he began
pulling $200,000 per year, income tax free.

Kept Ownership and Control - No taxes, no penalties, no
lost equity; just freedom and flexibility.
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The Numbers

Year

1

5

10

11

15

20

25

30

Annual
Premium

$100,000

$100,000

$100,000

$35,000

$35,000

$35,000

$34,865

$34,865

Cummulative

Premiums

$100,000

$500,000

$1,000,000

$1,035,000

$1,175,000

$1,350,000

$1,524,325

$1,698,650

Total Cash
Value

$65,739

$457,278

$1,006,363

$1,058,211

$1,282,580

$2,314,785

$2,937,172

$3,315,030

Notes

Policy
opened

Significant
access

Final high-
contrib.
year

Premium
scales

System
building

Launches
production
company

Growth
accelerates

Begins

$200,000
retirement
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Understanding the Policy’s Growth Over Time

Jamie didn’t chase the market or hope a retirement fund
would catch up. Instead, he built a system that gave him
complete flexibility.

By age 55, his policy had over $2.3 million in cash value
available with no loan applications, no waiting, and no
outside permission. That’s what allowed him to launch his
own production company on his terms.

By age 65, that value had grown to $3.3 million. Now, he’s
drawing $200,000 per vyear in retirement income,
completely income tax free, and the policy still has value for
the future and for his family.

No other financial vehicle offers this kind of control,
especially not one that keeps growing, even while it’s
being used.

The Bigger Picture

Jamie realized that IBC was more than a career tool, it had
become a retirement plan, a business launch fund, and a
legacy tool.

Because Jamie took action early, the policy was already in
place when health declined, providing financial security
when it was needed most.

Even after enjoying 20 years of income tax-free income,
Jamie’s family would still receive a lasting legacy from the
death benefit.
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Fuel Your Dream



Fuel Your Dream-0On
Stage and Beyond

You didn’t choose music just to get by.

You chose it because you had a vision to create, to inspire,
to stand on stage as the crowd sings your music back to
you, and to leave your mark on the world through your
music.

But the truth is, every great artist needs more than just
talent, they need staying power. The highs and lows of the
industry can shake even the best musicians.

That’s why the Infinite Banking Concept is more than just a
financial tool. It’'s the foundation that lets you build your

music career on your terms.

e |t frees you from relying on labels, credit cards, and risky
loans from banks.

« [t gives you stability when the gigs slow down.

e |t fuels your creativity by giving you the financial
confidence to say “yes” to big opportunities.

e |t creates a future beyond the stage, supporting you
when you retire, transition, or start your next venture.

e And it builds a legacy so your family and your work
outlast the final encore.
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IBC is not about limiting your dream,
it’s about giving it room to grow.

Imagine taking that dream tour, recording the album you’ve
always wanted, or launching your production company, all
the while knowing your money is working for you, today and
tomorrow.

That’s the power of the
Infinite Banking Concept

So, the question is: Where will your music take you next?
And will your money be ready to go with you? Let’s build
the system that fuels your dream, on stage and beyond.

Change the way you think about your
finances, and it will change your life!
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Taking The First
Step Toward
-reedom

1024\Wealth.com/music




About Jason K Powers

Music has been part of my journey every step of the way.
From the energy of live shows to the raw creativity of the
studio, I’'ve always admired the artists who give their all to
create something unforgettable. My love of music runs
deep, from collecting vinyl and autographed guitars to
meeting artists, spending late nights at concerts, and
connecting with the people who make the music | love.

Over the years, I've helped families, entrepreneurs, and
creatives take back control of their finances using the Infinite
Banking Concept. Through this work, | realized musicians
face unique challenges that traditional financial advice rarely
solves. Inconsistent income, slow seasons, and the highs
and lows of touring make long-term planning feel almost
impossible.

It doesn’t have to be that way. You can smooth out the ups
and downs, fund your creative projects, and build a financial
system that supports your life and career — on stage and
beyond.

If you’re ready to explore how this strategy can work for
you, visit 1024Wealth.com/music to connect with me.




